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* Provide information * NFP team reviews Recommendations Underwriting Recommendations !
about NFP, NFPIS and information and * Quantify, prioritize, * Negotiate optimal * Confirm E
the working team identifies potential and present our pricing using our recommendations !

* Financial goals solutions to optimize custom solutions to professional and place coverage E
discovery the policy meet the client’s underwriting team & in force !

* Information collection financial goals vast network of * Establish service E
insurance carriers schedule to continue !
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Ongoing Review

Follow Up Meetings
¢ Discuss life update to determine any changes (financial, family, health, priorities)
* Inforce illustration review
* Review ownership and beneficiaries, Split Dollar Loans, Financing Collateral/Renewal, & Investment allocation



